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Political uncertainty adds to the many distractions for summer buyers

National average asking price

Month Avg. asking price Monthly c hange Annual change Ind ex

July 2026 £372,359 -1.0% -0.4% 287.9

House Price Index

• The average asking price of newly-listed homes for sale drops by 1.0% (-£3,832) this month to £372,359, substantially larger than the 

average July drop over the last ten years of 0.2%, as new  sellers try to tempt summer buyers who are facing many distractions :

• Number of available homes for sale is 1% below this time last year, but still very close to a 12-year high for the time of year

• The World Cup and unusually hot summer have added to the traditional summer holiday season to distract home-movers

• Market activity levels remain below this time last year, with this year’s mortgage rate increases as a result of the unexpect ed war in Iran 

contributing to challenging conditions in the first half of the year:

• The number of sales agreed in the first half of the year was 6% lower than the same period in 2025, however it was level with 

the first half of 2024, indicating that many buyers are still being tempted if the property and price meet their housing needs

• A competitive initial asking price is critical to a successful sale, rather than relying on a later price reduction. Rightmove 

analysis of all homes sold so far in 2026 shows that nearly three-quarters sold without needing price reduction 

• Many of the fundamentals underpinning the market remain sound, with lenders competing strongly to lend, wages still rising 

faster than house prices which is helping affordability, and unemployment remaining low

• Political change is adding further uncertainty to the market and adding to summer buyer distractions. The new Prime Minister has a 

chance to press the reset button on priorities, and Rightmove is urging that housing should be high on the list

-1.0%
Larger than usual monthly price 

drop as new sellers compete 
harder for buyers

4.92%-1%
Number of homes for sale is 

slightly below last year, but still 
very close to 12-year high

The largest monthly sample of residential property prices 
and housing market activity

Rightmove measured 137,886 asking prices this month national ly. The properties were put on sale by estate agents from 7 th June – 
11th July 202 6 and advertised on Rightmove.co.uk.  

National average asking price by market sector (excluding inner London)

Sector July 2026 June 2026 Monthly c hange Annual change 

First time buyers £226,120 £227,538 -0.6% -0.6%

Second-steppers £346,303 £349,343 -0.9% +0.0%

To p of the ladder £686,537 £689,688 -0.5% -0.1%

Average two-year fixed 
mortgage rate is 4.92%, down 

from 5.08% last month

Monday 20th July  2026
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June 2026 £376,191 -0.6% -0.5% 290.8
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Sellers compete harder to find buyers as prices fall in July
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This month's larger-than-normal price fall reflects the reality of a market where buyers have plenty of choice and sellers 

are having to work harder to stand out and attract them. They’re also competing with an unusual number of distractions 

which have been keeping the minds of some potential buyers occupied, namely the World Cup and the hot weather. 

While these diversions are short-term, they’re adding to what is already a distracting summer holiday period to create a 

challenging selling environment.

Colleen Babcock, property expert at Rightmove

The first half of 2026 has been more challenging than many predicted, with the unexpected war in Iran contributing to 

higher mortgage rates and greater uncertainty for buyers. While activity remains below last year's levels, it's encouraging 

that the number of sales being agreed in the first half of the year is in line with 2024. Pricing remains critical, and it’s 

remarkable that nearly three-quarters of homes that have sold so far this year have done so without needing an asking 

price reduction. A new Prime Minister also presents an opportunity to make housing a renewed priority, with action 

needed to support affordability, mobility and the delivery of more homes.

Colleen Babcock, property expert at Rightmove
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The average asking price of a newly-listed home coming to the market for sale falls by 1.0% (-£3,832) this month to 

£372,359. While a price drop in July is normal, this month's fall is much larger than the ten-year average July fall of 0.2%. 

Sellers are having to compete harder to attract distracted summer buyers in the current market, where supply is very high. 

Although the number of available homes for sale is 1% below this time last year, it is still very close to a 12 -year high for the 

time of year. Home-movers are always distracted by the summer holiday season, but this year the World Cup and the 

unusually hot summer have also contributed to lower activity levels. Rightmove analysis shows that the first heatwave in 

May caused a temporary 8% drop in buyer demand before rebounding, while June's heatwave caused a similar temporary 

decline of 6%, followed by a 4% dip during the current July heatwave.

Despite market challenges and lower activity, economic fundamentals remain sound

Incoming Prime Minister adds to uncertainty in distracted market, but a chance to press reset

After six months of 2026, it's fair to say that the year has presented its share of challenges for home -movers and the 

housing market. After an encouragingly active start, the unexpected war in Iran introduced fresh uncertainty into the market 

and pushed already elevated mortgage rates higher still. The number of sales agreed in the first half of the year was 6% lowe r 

than the same period last year. However, it’s important context to note that across the same period, sales agreed remained 

level with 2024, indicating that many buyers are still being tempted if the property and price meet their housing needs.

Highlighting how price-sensitive buyers are in the current market, new Rightmove analysis shows the importance of getting 

the asking price right from the outset. Nearly three-quarters (74%) of homes that have successfully sold and completed this 

year did so without an asking price reduction. Homes that do require an asking price reduction spend an average of 127 days 

on the market, compared with just 36 days for those that sell without a reduction. These findings underline how the most 

successful sellers are standing out against the competition by coming to market at a compelling price from day one, rather 

than risking the need to reduce the asking price later by testing at an over-optimistic price. 

The average two-year fixed mortgage rate now stands at 4.92%, up from 4.25% in February before the war in Iran began. 

However, this is also a small drop from 5.08% last month. Indeed, many of the fundamentals supporting the housing market 

remain positive. Lenders are competing strongly to lend, wages continue to rise faster than house prices which is helping 

buyer affordability, and unemployment remains low. These factors leave room for optimism in the second half of the year, 

particularly if mortgage rates see any falls, and average wage growth continues to outpace house prices.

Political change has added another layer of uncertainty to the market, at a time when buyers are already distracted. A new 

Prime Minister presents an opportunity to reset priorities, and Rightmove is urging that housing should be high on the 

agenda. Urgent areas of focus should include reforming stamp duty to improve market mobility and affordability, and 

supporting the housebuilding industry in getting closer to its 1.5 million homes target. Rightmove's data shows that the 

number of new developments coming to market is at its lowest level since January 2017. What would be most unhelpful for 

the market is long periods of uncertainty caused by policy rumours and speculation. There have already been rumours 

about a potential Land Value Tax replacing stamp duty and council tax - if rumours are allowed to swirl, with no clear details 

or deadlines, some potential home-movers may hesitate for fear of missing out. 
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Experts’ views
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Matt Smith, Rightmove's mortgage expert says: Mortgage rates are higher than many buyers would have hoped for 

at the start of the year, and the increases due to the war in Iran have understandably dented confidence for some. 

However, lenders remain keen to lend, and the mortgage market is still competitive. There is still uncertainty in the 

market, and recent mortgage cuts could stop in the near future, however we're not seeing the kind of difficult 

lending conditions that have caused more challenging markets in the past. If the outlook shifted and we saw 

reductions in mortgage rates, it would be a welcome boost to confidence and affordability.

Chris Thomas, Managing Director at Wiglesworth & Co. Estate Agents in Leamington Spa, Warwickshire says: The 

market is certainly more challenging than at this time last year. However, in saying that, given the increases to 

mortgage rates we’ve seen in the first half of this year due to the war in Iran, I think the market has actually held up 

better than many expected. In the type of market we’re in currently, there are some clear rules that sellers need to 

follow to successfully find a buyer. Firstly, accuracy of pricing is everything and getting the price right the first time 

gives sellers the best chance. Secondly, sellers need to choose an agent who knows the local area and market 

extremely well and has a proven strong track record of giving honest and professional advice. There are still 

buyers active in the market and positive signs that mortgage rates could be easing. If sellers stick to these 

principles, they have a good chance of being successful.
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Price & activity trends 

Page 4

Copyrigh t © 2026, Rightmove  plc. Released 20th July. For media enqu iries and interviews please contact th e Rightmove press office: 
M 07814 902 706  E press@rightmove.co.uk

Monday 20th July 2026



5

Page 5

Copyrigh t © 2026, Rightmove  plc. Released 20th July. For media enqu iries and interviews please contact th e Rightmove press office: 
M 07814 902 706  E press@rightmove.co.uk

Monday 20th July 2026



6

Regional trends
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Affordability trends
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The first-time buyer monthly mortgage payment is based on Bank of England data of the averages for 90% LTV two -

year fixed mortgages from lenders, and the average asking price of a typical first-time buyer home (two bedrooms or 
fewer) using the Rightmo ve House Price Index. The equivalent mo nthly rent is calculated using the same property types 

(two  bedrooms or fewer). 

The affordability to buy a  first home is based on the Average Weekly Earnings (AWE) dataset from ONS multiplied by 4.5 
to get the typical maximum that a person can borrow from a lender. The average asking price of a typical first-time 
buyer home is taken fro m the Rightmove House Price Index.
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London boroughs
Borough data is based on a three-month rolling average and can be used as an indicator of overall price trends in 

each borough over time. It is not directly comparable with the overall London monthly figures.

Haringey £725,484 2.3% 4.2%

Redbridge £525,210 0.2% 2.6%

Bromley £641,030 1.1% 2.5%

Barking and Dagenham £381,262 -0.2% 1.9%

Hackney £730,061 -0.5% 0.8%

Enfield £508,992 -0.9% 0.5%

Ealing £619,958 0.5% 0.5%

Waltham Forest £586,006 0.1% 0.2%

Havering £491,289 -1.1% -0.3%

Hillingdon £564,998 0.4% -0.4%

Sutton £547,189 -1.6% -0.7%

Merton £730,902 0.3% -1.1%

Hounslow £603,737 0.3% -1.3%

Southwark £655,178 0.9% -1.3%

Camden £1,042,487 1.9% -1.4%

Islington £821,933 1.3% -1.4%

Croydon £480,443 0.2% -1.4%

Kensington and Chelsea £1,648,148 -3.4% -1.6%

Hammersmith and Fulham £992,786 0.3% -1.6%

Brent £619,379 0.1% -1.6%

Greenwich £505,069 -0.2% -1.7%

Bexley £485,549 -0.2% -2.1%

Newham £461,613 -0.9% -2.4%

Barnet £722,655 0.5% -2.5%

Richmond upon Thames £984,800 -1.3% -2.8%

Lewisham £521,955 -0.8% -2.9%

Westminster £1,401,050 0.6% -3.2%

Harrow £609,457 -3.0% -3.5%

Kingston upon Thames £684,850 -0.6% -5.3%

Lambeth £653,166 -1.8% -5.5%

Tower Hamlets £568,065 -1.6% -5.6%

Wandsworth £830,701 -1.7% -6.3%

Borough Avg. price June. 26 Monthly change Annual change
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About the Index
The Index includes asking price breakdowns in the housing market to offer trends at three different sectors of the market: 

first-time buyer, second-stepper and top of the ladder. Inner London prices have been excluded from this categorisation 

as the normal housing ladder is not really applicable. The Rightmove House Price Index methodology was last updated and 

restated in January 2018. 

Rightmove is in a unique position to identify any immediate changes in the market. Rightmove’s House Price Index is 

compiled from the asking prices of properties coming onto the market via over 16,000 estate agency branches l isting on 

Rightmove.co.uk. Rather than being a survey of opinions as with some other indices, it is produced from factual data of 

actual asking prices of properties currently on the market. The sample includes up to 200,000 homes each month, making 

it the largest and most up-to-date monthly sample of any house price indicator in the UK. The Index differs from other 

house price indicators in that it reflects asking prices when properties first come onto the market, rather than those 

recorded by lenders during the mortgage application process or final sales prices reported to the Land Registry. In 

essence, Rightmove’s Index measures prices at the very beginning of the home buying and selling process while other 

indices measure prices at points later in the process. Having a large sample size and providing real-time data, the 

Rightmove Index has established itself as a reliable indicator of current and future trends in the housing market. 
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First-time buyer: This figure represents the typical property a first-time buyer would purchase, covering all two 

bed properties and smaller that come to market (houses and flats).

Second-stepper: This figure represents the typical property of a person moving from their first home, covering 

all three and four bed properties that come to market (houses and flats) excluding four bed detached houses.

Top of the ladder: This figure represents asking prices at the top end of the market, covering all five bed 

properties and above (houses and flats), as well as four bed detached houses.

Rightmove is the UK’s leading property portal, advertising homes and co mmercial property for Estate Agents, 
Lettings Agents and New Home Developers from the UK and Overseas. Rightmove’s vision is to give everyo ne the 
belief that they can make their move by giving people the best place to turn and return to for access to to ols and 
expertise to make it happen, including a Mortgage in Principle, local sold prices, property valuations, market trends, 

maps and schools.

Average mo rtgage rates to be credited to Rightmove. The data is provided by specialist mortgage technology 
provider Podium Solutions. The data covers 95% of mortgage lending, to exclude specialist lenders. If you would l ike 
further data on different LTVs or fixed terms, please co ntact us.

Rightmove’s Confidence Tracker is based on a nationally representative sample of 1000 home -owners, renters, 
prospective first-time buyers and landlords each month. It measures sentiment towards the market and asks 

participants whether they think it is a good time o r a bad time. Net confidence is the difference between those seeing 
it as a good time versus a bad time.

Copyrigh t © 2026, Rightmove  plc. Released 20th July. For media enqu iries and interviews please contact th e Rightmove press office: 
M 07814 902 706  E press@rightmove.co.uk

Monday 20th July 2026


	Slide 1
	Slide 2
	Slide 3
	Slide 4
	Slide 5
	Slide 6
	Slide 7
	Slide 8
	Slide 9

